
World class
Sales training and 

enablement services



Origins



Brands & Industries touched

➢ AI powered Technologies, Devices & Solutions
➢ AI powered Software & IT Services
➢ Automobile, Manufacturing & Engineering
➢ Distribution, E-Commerce & Customer Services
➢ Education & Training
➢ Digital Media & Entertainment
➢ Financial Services
➢ FMCD, Home & Office Automation
➢ FMCG
➢ Healthcare
➢ Marketing & HR Services
➢ Real Estate Solutions

Track Record

13
Years

75000+ 

Salespersons Trained

1000+
Organizations Impacted



Training to 
extended teams

Sales Transformation 
Consulting

Sales coaching

Creating Sales Aids

Sales Training & Certification

Transforming your sales teams

Pre-sales process| Sales process | 
After sales process 

Pitch decks, Elevator Pitches, Flash 
cards, Battle cards, Objections 
Handling FAQs etc.,

Design and deliver trainings to 
channel partners across the 
country through Salezart 24X7

Enhance the capability of high potential 
salespersons;

Design and deliver customized sales 
training and certification programs 
across functions and levels;

Our Services

Panel of Super Trainers
Team of experienced trainers in 
major Indian cities with real 
industry experience



✓ Identify Areas of Sales 

Improvement

✓ Digital Transformation 

of Sales Process

✓ Consulting on Sales 

Process

✓ Deciding on right 

metrics to track

✓ Process compliance 

and Audit

Sales 
Transformation

✓ Creating all kinds of 

Sales Aids such as Pitch 

decks, Flash cards, 

Battle cards, Objection 

Handling,  Sales 

manual, Success 

stories, Demo process 

and codifying past 

proposals

Creating Sales 
Aids

Sales Training

✓ Panel of super trainers

✓ Training need analysis

✓ Creating and delivering 

training Programs 

✓ Impact evaluation of 

pre and post training 

✓ Certifications

✓ Salezart 24X7

Sales Coaching

✓ Group or One on one 

Sales / Business 

Coaching

✓ Bespoke intervention 

for higher 

performance

Solutions based on 
company’s vision and 

mission

Complete Sales Manual 
that will increase Sales 

Productivity

Training on Sales, 
Technology and Digital 

Tools

Coaching to improve 
performance and 

capability

Transforming your sales teamsOur Services



B2B Training Programs offered

Beginner Specialist Expert Champion

Essential Skills (Selling Self) Core Skills (Selling Value) Advanced Skills

1.Sales Etiquettes
2.Time Management
3.Personal hygiene & health
4.Attitude & Body Language
5.Writing winning business Emails
6.Selling over telephone
7.Verbal Communication Skills
8.Presenting Skills
9.Communicating Virtually
10.Listening Skills
11.Questioning Skills
12.Analysing Data effectively

1.Making solid sales plans
2.Prospecting & building funnel
3.CRM & Pipeline management
4.Making effective Sales Pitches
5.FAB Methodology to selling
6.Relationship building 
techniques

7.Objection Handling
8.Competition Handling
9.Key Account Management
10.Handling larger Opportunities
11.Closing skills
12.Negotiation Skills
13.Retaining customers post sale

1. Fundamentals of Digital marketing 
2.Selling digitally - driving Demand 
using internet and social media

3.Digital transformation: 
Understanding and Implementation

4.Sales leadership & Management
5.Building High performance teams
6.Product Management & Pricing
7.Advanced Product Management
8.Understanding Financials & P&L
9.Data Analytics and Interpretations
10.AI & Impact on businesses
11.Adoption to new business 
practices.

TRANSACTOR RELATION BUILDER PROBLEM SOLVER CONSULTANT

Face2Face

Webinars

Self-paced

Product Offerings



B2C Training Programs offered

Beginner Specialist Expert Champion
DEMONSTRATOR CUSTOMER PROFILER FAST CLOSER UP & CROSS SELLER

Essential Skills (Selling Self) Core Skills (Selling Value) Complementary Skills

1.Sales Etiquettes
2.Time Management
3.Personal hygiene & health
4.Attitude & Body Language
5.Selling over telephone
6.Verbal Communication Skills
7.Presenting Skills
8.Communicating Virtually
9.Listening Skills
10.Questioning Skills
11.Analysing Data effectively

1.Meeting & Greeting customers
2.Discovering buyer profile
3.Understanding needs & wants
4.Giving WOW Demos
5.Giving Demos virtually
6.FAB based sales pitches
7.Objection Handling
8.Competition Handling
9.Closing skills
10.Negotiation Skills
11.Capturing customer data for 
follow-ups

1.Digital Marketing essentials
2.Selling digitally - driving Demand 
using internet and social media

3.Demand generation activities to 
increase walk-ins

4.Planograms & Retail Hygiene
5.Retail Account Management
6.Modern Retail Management
7.Managing E-Tail Partners
8.Territory Management
9.Sales Leadership & Management
10.Product Management & Pricing
11.Running online retail business – 
Skills for different key profiles

Product Offerings

Face2Face

Webinars

Self-paced



Client testimonialsSuccess Stories



Salezart 24X7 – on demandUbiquitous & 24X7

Dedicated 
Helpdesk 

Training videos; 
Assessments; 
Certifications

Live Webinars

Reports & 
Analytics

Reports & 
Analytics

Users from 3000+ B2B reseller orgs.
Spread across 100+ cities

Enjoying 24X7X365 learning



Resources for voluntary learning

Register now at  https://online.salezart.com or download the 
“Salezart Online Learning App” on your smartphones

to access Salezart Academy, for complementary self-paced sales 
training modules*.

*conditions apply

Click to buy now

Learning never stops

https://online.salezart.com/
https://www.amazon.in/DNA-Champion-Salesperson-Tanmay-Dubey/dp/B081N1C4CP/ref=sr_1_1?keywords=dna+of+a+champion+salesperson&qid=1659512381&s=books&sprefix=DNA+of+a+%2Cstripbooks%2C231&sr=1-1


Name: P Raghuraman
Role: Founder and MD, Salezart
Short Bio: Raghuraman is the founder and MD of Salezart and is a passionate Sales Guru. He has close to three 
decades of experience in  Sales, Marketing, Product Management, Training and Consulting. He has held senior 
leadership positions in Fortune 500 companies such as Hewlett Packard and AMD. Over the past decade, he has 
consulted many organizations and has trained tens of thousands of salespersons. He is also the author of the 
bestselling sales self-help book “DNA of Champion Salesperson”.

Name: Vikas Krishnamachari
Role: Sr Consultant, Trainer and Coach
Short Bio: Vikas is a Sales and Marketing professional with over two decades of experience in the field. He has worked 
in Sales and marketing with some of the leading brands such as Airtel, Hewlett Packard, Tata Teleservices, and Wipro 
Consumer Care. He is a Business Consultant and is passionate about solving business problems for organizations. He 
likes to use Behavioural Science tools to create impact. He is also a certified Business Coach.

Name: Arjun Onkarnath
Role: Technology Trainer
Short Bio: Arjun is a quintessential Tech expert who lives, eats and breathes technology. He brings with him more than 
two decades of experience in retail training, technology and market research. He has certifications from leading 
national and International bodies. He has trained tens and thousands of retailers and retail salespersons selling 
leading consumer technology brands.

Meet the Salezart Team



✓ Visit us at www.Salezart.com for more details.

✓ Reach us at shubham@salezart.com for understanding your training needs.

✓ We will help you achieve your targets.

Copyright @2024 Salezart Consulting Private Limited. The information contained herein is subject to change without notice. 
Salezart shall not be liable for any errors or omissions contained herein.

http://www.salezart.com/
mailto:shubham@salezart.com
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